MLG Capital works hard to be an industry leader
in private real estate investment. We’ve learned
consistent investor education is a key factor for us to
be the best private real estate investment managers
we can be. Educated investors are better able to
handle the nuances of the private commercial real
estate investment market. Plus, since we’re active
investors ourselves, we have 30+years’ experience of
highs, lows, market cycles, stories and experiences to
share. Real estate is our passion.
Since the inception of MLG Capital in 1987,
we’ve had active, exited, or pending investments
of approximately 15 million square feet of total
commercial space across the United States, inclusive
of more than 11,000 apartment units, with exited and
estimated current value exceeding $1.3 billion*. MLG
Capital operates as a series of diversified private
funds and co-investment offerings for accredited
individual and institutional investors. The series of
MLG Private Funds were formed to acquire, directly
or indirectly, a geographically diverse portfolio of
commercial real estate consisting of commercial
multifamily properties, industrial, retail, office, and
other opportunistic possibilities located in strategically
identified areas throughout the United States.

What Makes Us Experts
MLG Capital is nothing without our investors. Doing
well by them is the core of our success. Through 30+
years of highs and lows, strong markets, and market
cycles, we’ve built a strong track record and continue
to adapt to the myriad of changes in the commercial
real estate investment space.

MLG Capital is currently on its third fund, MLG Private
Fund III LLC**, a $150 Million equity fund that is open
to accredited investors The fund targets cash flow
and appreciation over time with investor cash on
cash yield goals of 8%, quarterly distributions, and
appreciation over time with all-in net return targets of
13-15%/year.

How to Use This eBook

Through this eBook, we’re sharing our knowledge and
experience. We’ll show you how adding private real
estate to your portfolio may play a role in your wealth
preservation strategy.

This eBook was prepared to provide you with key
information about how investments in private real
estate may play a role in your wealth preservation
strategies.

(* as of 4/5/2018. Value consists of disposed of assets sale price as well as the current internal valuation of currently held assets as of 3/31/2018. Internally prepared values may not have been reviewed by an independent 3rd party and may be internal
projections.)
(**Offers to sell an interest in an offering of MLG Capital or affiliates will only be made to a qualified purchaser by the delivery
of a confidential private placement memorandum and current supplements, accompanied by a subscription document booklet. Please reference the MLG Private Fund III Confidential Private Placement Memorandum(V1.0), current supplement, and
subscription document booklet for full details of investment offering.)
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Glossary of Terms

NCREIF: The National Council of Real Estate Investment
Fiduciaries (best known for their real estate investment
benchmark, the NCREIF Property Index), is typically a
concentration of pension fund real estate investments.

Alternative Investment: Asset classes beyond the
traditional investment options (stocks/bonds/cash).
Alternative investments include hedge funds, private
equity, institutional real estate, small/mid-cap real estate,
managed futures, and commodities.

NCREIF Property Index: Index that tracks the
performance of commercial real estate. The NCREIF
Property Index measures returns on an unleveraged
basis and excludes properties that are not operating
such as properties undergoing redevelopment/
construction.

Cap Rate: The ratio of net operating income (NOI) relative
to the asset value of a property. For example, if a property
is worth $10 million, and generates an NOI of $500,000,
the property’s cap rate is 5%.

Net Operating Income: The net of all rental revenue
from a property minus necessary operating expenses.
This calculation excludes depreciation so it’s analogous
to the EBITDA metric used for operating businesses.

Cash on Cash Return: The ratio of pre-tax cash flow to
the total amount of equity (cash) invested in a property.
This metric allows you to assess the pre-tax cash flow
return of an income-producing property.

Preferred Return: A set return that accrues to investors
in a private real estate fund/syndication. Ideally this is
paid before investment managers are entitled to profit
participation.

Conventional Asset Acquisition: Direct Deals. These are
investments in which the sponsor/fund is the sole equity
investor. MLG Capital leverages their direct relationships
into finding opportunities that meet the objectives of our
funds.

Private Equity Strategy Acquisitions: Deals/
investments in which the sponsor co-invests/partners
with third-party, local sponsors. This strategy allows the
sponsor to further leverage relationships over a wider
web of markets, improving selection of the “Best of the
Best” deals.

Inflationary Cycle: The cycle in which inflation rates
see periods of long-term increase (inflation), followed
by periods of long-term decreases (deflation). As the
inflationary cycle is tied to interest rates, this dynamic
plays a major role in predicting the returns generated by
commercial real estate investments.
Information Asymmetry: An important element of
successful real estate investing. Information asymmetry
occurs in transactions where one party has greater
knowledge/better information than the other.

Promote: The profit participation the real estate
investment manager receives in the fund/syndication.
Typically, investors would want the real estate investment
managers promote to be after preferred return and return
of original investor capital investment.
Public Markets: An umbrella term encompassing all
publicly traded investments, either via an exchange or
over-the-counter. This universe includes stocks, bonds,
public REITS, options, and other securities bought and
sold in a centralized marketplace.

IRR: Internal rate of return, mathematically, is the rate at
which the NPV (net present value) of the cash flows from
an investment equal zero. From a high-level IRR is a way
to see the projections or annual delivered returns of an
investment. If an asset is held for 5 years and achieves
a 17% IRR, an annual return of 17% was generated
by the investment. This metric is used to assess the
attractiveness of an investment and overall returns. IRR
must meet the required rate of return to be a worthwhile
investment choice.

Public REIT: A publicly held owner of income-producing
real estate properties or mortgage assets. To qualify
for tax advantages, REITs must invest the bulk of their
assets in real property/mortgages and pay out at least
90% of their taxable income in the form of dividends.

Market Correlation: The relation of an investment’s
return to the public equities market. A high market
correlation means an investment follows a similar pattern
to the movement of the stock market. A low market
correlation means an investment’s returns do not mirror
the public stock market. Investing in both high and low
market-correlating assets is a part of intelligent portfolio
diversification.

Small/Mid-Cap Private Estate: “True” private real
estate. While institutional real estate investing focuses
primarily on a “core strategy”, small/mid-cap can employ
a greater use of the “value-add” and “opportunistic”
strategies, providing you with more opportunity to
achieve higher targeted returns. Typically acquisitions in
this space are in the $5-$60 million+ range.
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7 POINTS TO REMEMBER
WHEN CONSIDERING
WEALTH PRESERVATION

1.

BUILD YOUR BOARD OF DIRECTORS!

(FINANCIAL ADVISORS, CPAS, TAX ATTORNEYS)

Wealth preservation is more than a one-person job: the advice of a diverse set of resources play an important role in creating and executing your overall wealth preservation strategy. Build YOUR board of
directors!
Financial advisors provide guidance on developing a portfolio strategy that meets your objectives. CPAs
and tax attorneys provide guidance on tax planning.
As you progress in your endeavors of building generational wealth, and preserving said wealth, investors, such as a high net worth individuals, should consider the importance of capitalizing on the specialized knowledge brought by others. After all, surrounding yourself with skillsets of others can materially
change an outcome. Think of your current business or career. You rely on others in almost every aspect
of what you do. Build a mosaic of good advice and prudent planning that can be seamlessly executed to
preserve your wealth.
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Financial Advisors:

Attorneys:

Who “runs” your money? Do you have
a trusted resource that can help in the
execution of your overall objectives? Do
you have an asset allocation strategy to
ensure you’re aligned for different market
cycles, cash flow needs, and a plan to
manage through economic cycles? A
financial advisor can provide material
input when structuring your overall
financial layout. Tips, tricks, and
analysis on market allocation
strategies merit a key seat
on your personal board of
directors.

How is the wealth you’ve accumulated
going to live beyond your time on this
earth? What structures or planning
methods can help ensure a successful
transition of wealth from one generation to
another? How do you review opportunities
presented to you and protect your personal
interests? On top of having a great
attorney sitting in one of your
personal board seats it can be
especially impactful to have a
close relationship between
your attorney and CPA.

CPA’s:

Alternative
Investment
Managers:

There are a slew of
considerations when addressing
your overall tax strategies. For
example, when establishing a wealth
preservation plan, you’d likely want to
ensure you’re operating as efficiently as
possible when it comes to Uncle Sam.
How will legislative changes impact your
current strategies? Realizing the tax
benefits of certain types of investments,
or correctly allocating strategies within
estate planning can be an impactful tool,
especially in alternative type investment
structures where there can be certain tax
planning benefits. Understanding and
acknowledging the role of an experienced
CPA is a “must have” on your personal
board of directors.

One of the most important roles at your
personal board of directors table is having
trusted alternative investment managers.
If you’re not an industry veteran in private
real estate, for example, how do you
gain access to the industry and ensure
success? Experience, trust, dedication,
and investor centric business structures are
a key metric to consider when allocating
funds within alternatives to ensure you’re
making the best potential allocation
available.

MLG Capital is more than happy to leverage 30+ years of existing relationships and provide references for seats
at your personal board of directors table. In addition, we are more than happy to have a conversation with your
personal advisors to see if our strategies fit within your objectives both in the near term, and long term, as well as
bring expertise to the table in planning.
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2.

EDUCATE YOURSELF

IT’S OKAY NOT TO KNOW EVERYTHING. FILL THE SEATS AROUND YOU WITH
OTHERS WHO HAVE THE KNOWLEDGE.

No one is an island; success in any endeavor requires
maximizing your own talents and leveraging the
talents of others. As in point number one, employing
the specialized expertise in areas where you have
less expertise will improve your ability to successfully
execute your strategy and objectives.
This point can be summed up in a three-word maxim:
Always Be Learning.
Warren Buffett has famously said, “It is better to hang
out with people better than you.” Surround yourself
with the smartest people you can find and leverage
their knowledge, experiences, and relationships to
enhance your own self. Private real estate investing
has a steep learning curve, with key insights and
lessons that may take decades to accrue. Picking up
this knowledge from seasoned veterans of the space
can get you up to speed more quickly as well as
potentially accelerate your growth
In past writing we’ve established a list of questions (17
Questions to Ask Before Investing Your Money) you
should ask before committing capital to an alternative
investment.
The more the know, the better questions you can
ask. This will be important when conducting due
diligence on potential real estate investments. There
are several key areas to consider before committing
capital to a private real estate fund/deal:
Sponsor: What is the background/track record of
the sponsor? What strategy and objectives do they
employ, and what types of competitive advantages
do they have to set them apart from other real estate
investment managers?

Deals: Does the sponsor only pursue direct
acquisitions? Do they pursue co-investment or private
equity (joint venture) real estate partnerships? What
is their ability to find good deals and complete due
diligence on the opportunities?

Fees & Promote: What is the sponsor’s fee
structure? How are profits distributed between the
limited partners and the sponsor? In what order
are investors paid, and does the sponsor have a
preference over investors in the overall business
deal?

References: Does the sponsor provide references of
investors in prior transactions? Does the sponsor’s
reputation meet their bar set by the marketing
materials?
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3.

CONSIDER INFLATIONARY RISK AND CORRELATION TO THE
PUBLIC MARKETS

In rising rate environments, public markets have
historically shown higher volatility.

As seen in the previous chart, between 1978 and
2008, Private Equity Commercial Real Estate showed
the highest rate of returns within an inflationary
cycle. Private real estate produced superior returns
in inflationary periods relative to other popular
investment vehicles (REITs, Stocks, Bonds in this
example).
Private Real Estate has historically shown low
volatility and consistent returns, with a low correlation
to the public markets.

The chart above shows long-term interest rates
going back to the late 1700s. As you can see today’s
interest rates have reached lows not seen since
the 1940s! You can also see that low interest rate
environments reverted to the mean via periods of high
inflation.
With long term interest rates mired in historic lows,
combined with the specter of increased interest rates,
this concern is becoming a stronger consideration for
investors focused on wealth preservation.
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In the chart above, we compare private real estate returns (represented by the NCREIF Property Index) against
two popular public equity indices (the S&P 500 representing the stock market in general, and the IYR representing
REITs). As seen in the chart, between 2008 and 2018, private real estate, while impacted by the great financial
recession, still produced consistent, low volatility returns, hence low correlation to the public markets.
An important takeaway is that public REITs are NOT the same as investing in private real estate. In fact, between
January and February of 2018, the IYR (representing REITs) dropped 11.4% as the US 10-year treasury rate
(representing interest rates) rose from 2.43% to 2.85%.

This illustrates the importance of managing risk via diversification in assets with low public market correlation,
relating well to our next point:
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4.

DIVERSIFICATION IS KEY

(EVEN WITHIN AN ASSET CLASS)

Diversification is key, and the secret is “correlation”.

widely from assumptions to debt used.
These range from asset type (multifamily, office,
industrial, retail), to asset quality (Class A, B, C), to
other important factors such as geography (“Gateway”
market versus “tertiary” or metro areas with lower
preference of institutional-grade real estate).

The goal of diversification is not to buy 100 stocks and
call it a day; instead, invest across asset classes that
have low correlation to each other.
Also, consider the importance of diversifying within
an asset class. Categories of assets within an asset
class are not identical: take for example, equities: the
public markets consist of companies of varying quality,
capitalization, growth potential, all of which must
be assess based upon the investor’s targeted riskadjusted returns. It would be imprudent to select one
stock for your equity portfolio and call it a day!

Diversification even extends to investing in multiple
funds managed by different sponsors. There are
sponsors who specialize in specific asset types and/
or strategies, and sponsors who invest over all asset
types.
Some private commercial real estate funds (such as
those managed by MLG) provide real diversification,
spreading investments across geographic markets,
property types, property classes, even managers.

The same goes for real estate as an asset class. Real
estate describes a wide swath of property investments
and risks taken in certain real estate deals can vary
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Alternative investments should not be concentrated: if you purchase a basket of funds/ETFs for your equity
portfolio, so why would you put all your real estate portfolio into one deal/fund? Typically, private real estate
operates in this manner. local investors are contacted by local real estate managers to complete investments.
Many times, the local investor takes extremely diversified funds from the public markets and make an allocation
into one asset, in one geography, with one manager; eliminating the concept of diversity!
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5.

ARE YOU “YOUNG AND EARNING” OR “OLD AND RETIRING?”

If you are an older investor looking to make your money work for you, combining both concepts of appreciation
and income generation may be a sound strategy to meet your financial objectives. Some folks consider
supplementing their overall fixed income allocation with private real estate investing. A younger investor may see
value in the potential to have assets located outside of the public markets, earning consistent returns, growing the
value of their investment, with a goal of capital preservation.

6.

WHO YOU INVEST WITH IS PROBABLY MORE IMPORTANT THAN
WHAT YOU INVEST IN!

As in all business relationships, trust is key. If you cannot trust the person managing your investment, how can
you be confident of the outcome? Never be afraid to ask questions or for references.
Above all else, before committing capital, know the manager of your investment, and do your own due diligence!
If you are unsure what types of questions to ask a prospective manager, check out our article 17 Questions to Ask
Before Investing Your Money to craft the questions you should be asking.
Make sure the manager’s strategy aligns with your objectives (our article 10 Questions to Ask to Determine the
Best Investment Type for You can help you develop the criteria necessary to assess the best opportunities for your
objectives).
At the end of the day, find real estate investment managers who concentrate on your success as an investor.
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7.

WHEN ASSESSING AN INVESTMENT OPTION, LOOK BEYOND
RETURNS

The historical returns of a fund/deal sponsor are one
piece of the package: it is important to also consider
both the fees and the terms of the Limited Partner/
General Partner relationship before assessing the
attractiveness of an opportunity.
Fees are an often-overlooked factor in the longterm returns of an investment. Consider the impact
a 2% management fee has on long-term returns as
opposed to a 1% management fee.
This consideration can also relate to the structure of
the deal; investments in which the limited partners are
paid before the manager (preferred return/hurdle),
with the manager receiving their profit participation
after this hurdle is reached will maximize your
potential long-term investment returns.
Looking beyond returns relates a lot to our last point
(“who you invest with”), especially when it comes
to real estate “crowdfunders”. In recent years, real
estate “crowdfunding” has become popular among
accredited investors looking to invest in private real
estate. While this “fintech” innovation has created a
simplified channel to invest in deals, this structure
minimizes the importance of the human element, and
essentially “sells” the targeted IRR as if managers
are interchangeable. With this setup, it is a challenge
to read between the lines of heavily marketed IRRs
and determine if the manager’s strategy will likely
meet expectations, as well as fit into your investment
objectives.
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4 STEPS TO TAKE FOLLOWING
A LIQUIDITY EVENT
1.

WITH THE HELP OF TAX PROFESSIONALS, BUILD A
TAX-EFFICIENT STRATEGY

A competent team of CPAs and tax attorneys will be invaluable in building a tax planning strategy aligned with
your objectives.
But while tax efficiency is important, always remember: focus first on smart investments, then focus on the tax
implications of a potential investment.
While 1031 exchanges and other tax-advantaged investment opportunities exist, these should not be considered
only for the tax benefits. Letting the proverbial “tax tail wag the dog” can potentially lead you to less attractive
investments over the long haul.
Also, once your personal board helps align tax efficient strategies with you how do you track and know what is
transacting within your portfolio. Are any of your investments tax advantageous? How does one investment impact
another? Can depreciation deductions within a passive investment offset taxable income of another passive
investment?

2.

DETERMINE YOUR LIFESTYLE NEEDS, AND HOW THEY FIT INTO
YOUR WEALTH PRESERVATION STRATEGY

A high net worth investor’s wealth preservation strategy is unique, tailored to your specific objectives. Are you
“young and earning”, or “old and retiring”? The stage of your business career may determine what types of
investments will meet your needs.
If you are “young and earning”, cash flow may not be a high priority. Investments focused on growth over time
may be the best fit.
If you are “old and retiring”, you may be looking for investments that offer the opportunity for growth over time, but
at the same time generate cash distributions you can use to finance your lifestyle needs.
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3.

BEGIN TO MAKE THE SHIFT FROM ACTIVE BUSINESS
OWNER/INVESTOR TO PASSIVE OWNER/INVESTOR

A liquidity event does not happen overnight. While the proceeds may come all at once, it took years of sweat
equity to get to this point.
Transitioning from an “active owner/investor” mindset to a “passive owner/investor” mindset may be a challenge.
Even though you are no longer contributing “sweat equity” to your investments, you are still in control of your
financial destiny. While you leverage the skills and expertise of others, it is important to maintain an active role in
your passive investments.

4.

CONSIDER HOW YOU WILL ALLOCATE YOUR MOST IMPORTANT
ASSET-TIME

A liquidity event provides more than an influx of liquid capital-it also likely symbolizes the freeing of your time.
Trading in the business to which you devoted the lion’s share of your time means you have “liquidated” some of
your time obligations too.
With this greater flexibility of free time, you need to decide how you want to “invest” it: will you pursue other
business opportunities? Spend more time with family or on personal passions? Perhaps you may want to give
back and invest time in philanthropic or charitable efforts. How you plan to allocate your newly freed-up time will
be a factor in designing an optimal wealth preservation strategy.
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How MLG Capital Can Help High Net Worth
Investors Considering Private Commercial
Real Estate for Wealth Preservation
Direct acquisitions, when stated, means an
MLG historic acquisition market (i.e. Wisconsin,
Texas and Florida), where MLG has deep local
relationships to source opportunities and personnel
and has historically owned and operated real estate
investments.

Private commercial real estate has long been a great
source of recurring income while also creating the
opportunity for long-term value growth, in investments
with historically low correlation with the public
markets. This is what makes the space an important
consideration for high net worth investors concerned
with wealth preservation.

Private Equity, when stated, means that a paripassu investment (i.e., equal priority investment
return and return of capital) with a local real estate
manager occurs. For several reasons this provides a
unique opportunity for diversification into markets that
MLG does not have operations in, i.e. surrounding
ourselves with the best partners we can find in
markets we want to be in.

MLG Capital’s competitive advantage rests within
the relationships we have developed over the last 30
years, allowing us to source unique and differentiated
opportunities for our investors.
We have created a diversified series of funds,
focusing on cash-on-cash yields with the expectation
of growth over time.

Through both our direct acquisition and coinvestment/private equity strategies, our network
extends to over 1,000 contacts from coast to coast.

Diversification and Specialization

Private real estate investments have historically been
limited by the dependence of personal relationships
in the deal flow process. In the past, private investors
have typically invested in just one or two deals at
a time. This led to both low diversification and an
inability to scale beyond their home market.
At MLG Capital, we can provide the best of both
worlds-diversification (geographic, manager, and
asset type/quality) and specialization (our 30+ years
of relationships in multiple markets).

A Strong Sourcing Strategy

You are as successful as what you can find. We
believe our extensive sourcing network casts a wider
net of investment opportunities across the country.
On average, we review 55-60 opportunities every
month.
We maximize our pool of potential investments
by investing in both direct acquisitions and coinvestments/private equity strategy acquisitions.

During the great recession MLG Capital had an
“ah-hah” moment. How could we source and find
the best opportunities within the marketplace both
within our historic markets and outside of our historic
direct markets? How could we consistently generate
opportunities regardless of economic cycle? That
“ah-hah” was to combine our historic operations and
establish a parallel private equity strategy in which we
engage with the local real estate community across
the nation, in preferred markets, to find potential
investments.

In our direct acquisition deals, we leverage extensive
direct relationships in our legacy markets to target the
best opportunities.
When we pursue our private equity strategy (co-invest
with third-party, local sponsors) we can obtain access
to years of relationships in other local markets. This
allows us critical selection of the “Best of the Best”
deals.
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* Current established direct and targeted JV markets. MLG Capital has the ability to acquire outside of identified markets.

Mitigation of Risk

MLG Capital manages leverage by targeting debt of 65% LTC for acquisitions. Our consolidated leverage limit is
70% in our latest fund and have historically been in the 58-63% range on a consolidated basis, within our past
funds. Debt within an investment plays a key role in the potential success of a deal. Marrying debt strategies to
the overall business plan of individual assets is a core objective of MLG.

16

MLGCAPITAL.COM

Solid Criteria

Our funds target opportunities within the “small to mid-cap space” ($5m-$50m+) which we believe is under the
radar of most major institutions and contains the best opportunity for our return parameters. We are typically
“value” investors.
In terms of asset type/class, we typically target:
• Attractive basis vs cost of construction in local market
• Class B&C apartments fit for renovation
• Industrial and FLEX/Industrial assets
• Office and retail assets where we can execute via “merchant mentality.” This means find a problem, fix it, and
move on.

**Actual historic MLG Capital Private Fund I, II and III equity investments as of 4/12/2018. Consists of 7,859,707 total square
feet, consistent of 5,378 multifamily apartments and ±3,296,708 sq. Ft. of commercial space. Ignores individual acquisitions
outside of series of private funds.
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An Understanding of the Inflationary
Cycle’s Role in the Real Estate Cycle

In terms of situations we target, here are our core
objectives:

Above many external factors, interest rates may play the
biggest macro role in the status of the real estate cycle.

Buying Off Market: Purchasing a property without
having to bid against others can provide many
opportunities. We expand our net of opportunities by
striving to establish relationships with local sponsors who
have local relationships with local owners.

Real estate has historically outperformed stocks and
bonds in inflationary/rising cycles. In our current market
(where stocks have, arguably, reached historically high
valuations and price to earnings ratios), this is a relevant
concern for investors.

Operator Mistakes: There are many opportunities in
which an operator’s mistakes cause a property to be
undervalued. For example, an operator may have been
under capitalized for new tenants to lease space, leading
to lower than market occupancies.

Market euphoria is eventually countered by higher
interest rates. This has an impact on real estate,
increasing cap rates and potentially lowering valuations.

Operational Errors: Lack of capital or lack of focus on a
property by a previous operator may lead it to be under
occupied.

However, because the higher interest rates are a
reaction to strong economy, the market enables property
operators to make changes to improve the cash flow of a
property.

Missed Opportunities: The market conditions may
have been there for an operator to renovate/improve
a property, but they failed to act, leading to missed
opportunity to increase property cash-flows/valuation.

Through our understanding of the inflationary cycle,
MLG Capital takes active steps (property improvements,
leasing) to help grow operating income. This allows us
the opportunity to offset the lower valuations (rising cap
rates) caused by rising interest rates.

In short, we focus on properties undervalued by the
market due to conditions that can be improved upon
in a tangible manner. With cost basis as a motivation,
this general strategy allows us to target both objectives
of private real estate: investments-recurring cash flow
generation, and an opportunity for long-term appreciation
with low correlation to the public markets.

Insight to Adapt Strategies to Market
Conditions

MLG and its principals have operated through multiple
real estate cycles, picking up value insights along the
way. These insights allow us to adapt our strategies to
market conditions.
Tailoring an investment strategy to market conditions is
more nuanced than “buy low, sell high”.

A Fund Structure That Puts Investors
First*

Our fund structure ensures investors accrue and receive
a fair return plus a full return of original capital invested
before we are entitled to profit participation. The fee
structure for our typical fund investor is structured as
follows:

•
•
•
•
•

Trying to scoop up deals at a market’s low point is easier
said than done. Properties may be selling at record lows,
but tenant demand and scarce financing options change
the game in terms of structuring a deal.

First, investors accrue and are distributed an 8%
cumulative preferred return on investment
Second, 100% return of original principal invested
Remaining distributions are split 70%
investors/30% MLG Capital
Distributions paid quarterly
Asset management fee set at 1.25% on originally
invested capital from cash flow

On the flipside, a strong market may lead to fewer value
opportunities, but a greater opportunity to improve cash
flow/asset values, due to stronger demand for real estate
may exist. MLG Capital targets to capitalize on this via
our strong sourcing network, allowing us to find value in
the best market condition to improve a property’s cash
flow/valuation.

*Offers to sell an interest in an offering of MLG Capital or affiliates will only be made to a qualified purchaser by the delivery of
the confidential private placement memorandum and current supplement, accompanied by a subscription document booklet.
Please reference MLG Private Fund III LLC Confidential Private Placement Memorandum and current supplements for full
details.
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The Result of This Insight Can Be Seen in Our Historical Performance
(Note-Past Performance is Not Indicative of Future Results)

Bottom Line
•
•
•
•
•
•

Accumulation of knowledge and building your personal board of directors is invaluable when considering
preservation of capital
Be mindful of the correlation between interest rates and market volatility. Consider investments such as real estate
that have typically shown low correlation with the public markets
Diversification is key (even within an asset class). Diversify private real estate investments like you would an equity
portfolio
Tailor your strategy to your life stage (young and earning vs. old and retiring)
Look beyond returns: understand the structure of a fund/deal, and consider “who you invest with” as much as you
consider “what you invest in”
MLG Capital has many strengths (extensive sourcing network, clear cut strategy, deep understanding of real estate/
inflationary cycles) that could play a role in your wealth preservation strategy
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Disclaimer: MLG Capital has been an active private
real estate investor for over 30 years. We’ve acquired
over $1.3B in assets* (approximation of current
value of assets owned + value of assets disposed),
of approximately 15 million square feet of space,
consisting of 11,000+ multifamily apartment units,
in multiple real estate asset classes, in multiple
geographies, with multiple real estate sponsors. Past
performance is never an indication of future results.
As always be sure to complete full due diligence
on any investment you make and consult with your
trusted advisors. This is not an offer to sell a security
or an interest in any investment offering made by
MLG Capital or its affiliates and is intended to solely
be a resource of thoughts, opinions, and materials to
use in acquiring more knowledge about making an
investment in private commercial real estate.
(* as of 4/12/2018. Value consists of disposed of
assets as well as the current internal valuation of
currently held assets as of 3/31/2018. Values may not
have been reviewed by an independent 3rd party and
may be internal projections.)
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